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B.Com. (Part - III) Examination, 2022
(Optional Group–B : Marketing Area)

(Old/New Course)
PAPER SECOND

INTERNATIONAL MARKETING

Time : Three Hours] [Maximum Marks:75

 


Note :Attempt all the five questions. One question
from each unit is compulsory.  All questions
carry equal marks.

1 / Unit - 1

1. 

P.T.O.
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

What do you understand by International Marketing?
Discuss the need and importance of International
Marketing.

 / OR




What is the Domestic Marketing? Differentiate be-
tween Domestic Marketing and International Market-
ing.

2 / Unit - 2

2. 


Explain the various types of entry, identifying and
selecting of Foreign Market.

 / OR

          

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What do you understand by Branding? Discuss brand-
ing strategy.

3 / Unit - 3

3. 

Critically examine the international Trade fairs.

 / OR




What is personal selling? State in detail the merits and
demerits of personal selling.

4 / Unit - 4

4. 


Discuss the Direct and Indirect distribution channels
with their importance in international marketing.

P.T.O.
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 / OR




Why is proper selection of foreign sale agents impor-
tant? Give the difference between sales agent and
distributor.

5 / Unit - 5

5. 


State the particulars and the significance of any five
documental used in export trade.

 / OR



Give an overview of EXIM policy of India.


